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Which type of life insurance
works best for me?

Many people buy term life insurance to protect their family when their kids are young, the bills
are higher and their income is growing. Protecting your future is the foundation of planning.
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But term insurance only covers you ifyou die during a specified time period. Some of your

needs for life insurance actually grow over time.

For these, you need a permanent solution:
» Burial and final expenses.

»  Offsetting loss of income to a surviving spouse.

» Keeping money in the family — transferring wealth through tax-free life insurance

proceeds.

»  Protecting your business.

Ask yourself:

Which of your needs are permanent and which are not?

Term life insurance
covers your income

needs today. It's for the
“what if?” moments.
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Permanent (a.k.a.
whole) life insurance
covers your income,
expense and legacy
needs tomorrow.*

*Guaranteed as lona as premiums are paid.

Protection

In 2021, the
perceived need for
life insurance is ata
high point; 7 in 10
Americans say they
personally need life
insurance coverage
More than half
admit that they

are unsure what
product they
would need or how
much coverage to
purchase.

Insurance Barometer
Study, LIMRA 2021

Most healthy
people feel a low
risk for premature
death; however,
almost 1 in 4 death:

between the ages
of 25 and 54 are no
health-related.

Center for Disease
Control 2020

Buy term, invest the
rest?

Almost all
consumers lack
the discipline to
make this strategy
successful,

Journal of Financial
Services Professionals,
2015



50, which type of life insurance is right for you?
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Modern Woodmen of America offers a variety of insurance plans to meet your needs. Why you need it.
How much you need. What your budget is. What other priorities you have.

i Lowest cost Affordable way to
Term life ‘ initially. cover income Protect insurahility
MyLife Term® Proteslion for replacemept needs with cqnversion
MyLife Foundation® f;pecn_lc time during working years. options.
' i : periods.

Pays if you die during specified period.

Whole life Pendvilisy Final expenses. Bl
| Cash values. Debts Permanent coverage
MyLife Protector® Living and death T Y d for permanent needs.
My Whole Life® benefits. EGacyiticcds;
Universal life tgu:;c:: E:ggm i
ot o Transfer wealth Cash when you need
MaxCL [I°M bt protecuaor ) efficiently. itmost.
MaxCL Pro 5™ business planning
needs.

Pays when you die.

Lrle ansSwer is p 1o You.

Let me help you plan for life and help you decide what's best for you.

Products issued on certificate forms: ICC19 MYLT, ICC19 MYLFT-30, ICC19 SPMYLFT-30, ICC19 MYLP,ICC19 SPMYLP ICC18 MYWL, ICC18 SPMYWL, ICC19 UL, ICC19 ULPRO, State

variations may apply. Product availability varies by state. Eligibility, restrictions, limitations, fees, and charges vary by product. Talk to your financial representative to learn
more about each.



